
FIRST-TIME

HOMEBUYERS GUIDE



START SAVING EARLY

MEET WITH A TRENDSETTER

PREFERRED LENDER

Don’t bite off more

than you can chew

Unless you’re fortunate enough to pay cash for your new home, your bank

will require a down payment when your loan application has been

accepted. How much depends on the type of mortgage you choose and on

the lender’s policies. Some conventional loans aimed at first-time buyers
who have excellent credit can be a little as three percent down. For a point

of reference, three percent down on a $250,000 home would be $7,500.

Most lenders offer a down payment calculator on their website you can use
to do the math quickly.

Don’t forget to factor in closing costs when you’re saving. These are the fees

and expenses you need to finalize the mortgage, and typically range from
two to five percent of the loan amount. For a $250,000 mortgage amount,
closing fees would be between $5,000 if two percent is required up to

$12,500 if five percent is required. Sometimes, the seller will help pay those
costs, or some lenders let you add that to the overall mortgage and pay

them over time. You also have additional expenses likely, such as home

inspections. But you can save on them by shopping around for the best

price.

Finally, be sure to set aside some funds for moving, upgrades and

furnishings. While upgrades to the home would be included in your

mortgage and reflected in the final purchase price, costs for movers,
furnishings, and other expenses are not.

We’ve all heard the expression “biting off more than you can 
chew.” Buying a home is a great example of that phrase. Before 

you get your heart set on a home, figure out how much you can 
safely spend on your house before you shop. Your other fixed 
expenses, such as for child care, car payments, or revolving 

credit, aren’t going to change, making it necessary to factor in 

what percentage of your income you can devote to the mortgage 

payment. Many banks and organizations offer mortgage 
calculators, which can tell you an expected monthly payment 

based on your income, monthly debt, down payment, and 

location.



Some might think the best 

thing to do is to close any 

credit cards that don’t have 

a balance. But not so fast. 

Keep those cards open, 

because closing them can 

decrease the portion of 

available credit you can 

use, which in turn, lowers 

your credit rating.

Your credit score is one of the most important considerations banks make when deciding whether 

or not to loan you money, for what length of time, and at what interest rate. You can get free copies 

of your credit report from each of the three credit bureaus--Experian, Equifax, and TransUnion. At 
this point, you can also dispute any errors to your report which might have caused a glitch in your 

credit rating.

There Are Four Basic Types of Mortgages Available. 

Conventional Mortgages: While conventional mortgages are not guaranteed 

by the U.S. Government, some banks do target first-time homebuyers by 

requiring as little as three percent down.

FHA Loans: FHAL loans are insured by the Federal Housing Authority and 
allow for down payments as low as 3.5 percent.

USDA Loans: These are guaranteed by the U.S. Department of Agriculture, 
and are typically for rural home buyers. They usually require no down pay-
ment.

VA Loans: These are a good option for current and veteran military service 
members and usually require no down payment.

You also have options when it comes to the terms of the loan. While many 

first-time buyers opt for a 30-year mortgage, which is paid off with interest
in 30 years and the interest rate stays the same over the life of the loan. 

A 15-year loan, on the other hand, usually has a lower interest rate than a 

30-year mortgage, but has larger payments. The upside is you pay your home 
off in half the time.

The State of Missouri offers several homeownership assistance pro-
grams through the U.S. Department of Housing and Urban Devel-
opment. Statewide programs include First Place home loans, HERO 
loans, and MO-AID disaster relief loans. You can learn more by visit-
ing the site below!

Some might think the best thing to do is to close any credit cards 

that don’t have a balance. But not so fast. Keep those cards open, 

because closing them can decrease the portion of available credit 

you can use, which in turn, lowers your credit rating.

https://www.hud.gov/states/missouri/homeownership/buyingprgms

RESEARCH FIRST-TIME HOME BUYER

ASSISTANCE PROGRAMS

IMPROVE YOUR CREDIT SCORE

BEFORE YOU BUY

EXPLORE ALL YOUR

MORTGAGE OPTIONS

https://www.hud.gov/states/missouri/homeownership/buyingprgms


GET PRE-APPROVED

PICK THE RIGHT TYPE OF HOUSE

AND NEIGHBORHOOD

A mortgage pre approval letter is your lender’s 
way of showing that you qualify for a certain 

amount under specific terms. It can be good 
leverage in negotiating the price of the home and 

guiding you toward only those homes you can 

actually afford. It also shows home sellers and 
Realtors™ that you’re a serious buyer.

Create a list of pros and cons for each home 

you tour and rank how they fit your lifestyle 
and budget. A condominium might be more 
affordable than a single-family home, but 
you sacrifice a little privacy for the savings. If 
you have kids at home, the school district is a 

significant consideration, as is whether there 
are other children in the neighborhood.

Be sure to budget any homeowners 

association fees that might apply and 

estimate electric and other utility costs to 

compare costs vs. benefits.

COMPARE THE SAME MORTGAGE PRODUCT

FROM DIFFERENT LENDERS

The Consumer Financial Protection Bureau recommends you request a loan estimate for the same type of mortgage for various lenders 

to compare costs. Interest rates and origination fees can be quite different from lender to lender.



STICK TO

YOUR BUDGET

MAKE THE MOST OF

OPEN HOUSES

Create a list of pros and cons for each home you tour and rank

how they fit your lifestyle and budget. A condominium might
be more affordable than a single-family home, but you sacrifice
a little privacy for the savings. If you have kids at home, the
school district is a significant consideration, as is whether there
are other children in the neighborhood.

Be sure to budget any homeowners association fees that might

apply and estimate electric and other utility costs to compare

costs vs. benefits.

While virtual tours are helpful, it’s always a good idea to take a

personal tour of the house you hope to buy. You might catch a

glimpse of or even meet some of your potential new neighbors.

You can also start to envision how your furnishings might look

in this particular home, which can help you make the best

decision on what house to buy.

At Trendsetter Homes, our Certified New Home Specialists can
walk you through the entire process and make the journey

from renter to homeowner easy. Plus, we have homes to fit
virtually any budget and family size located in some of the
most desirable neighborhoods in the Springfield area.

1701 S Enterprise Ave, Suite 101 | Springfield MO 65804
417-210-7900 | Sales@TrendsetterHomes.com | TrendsetterHomes.com
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TRENDSETTER HOMES

Everything — from the personal attention of 
dedicated, full-time Community Managers 
to the company’s reputation for Old World 
craftsmanship, and from technologies that allow 

you to envision your new lifestyle to the ease of 

communication throughout the process — speaks 
to Trendsetter Homes’ commitment to an easy, 

convenient, and seamless homeowner experience.


